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Against the background of declining European consumer confidence and 

despite a presence in Russia, Gerry Weber has been able to report reassuring 

H1 results and confirm FY’22 guidance. A turnaround in profitability has also 

allowed for an improvement with the group’s balance sheet. The macro 

environment will continue to provide many challenges, but management has 

repeatedly been successful in meeting targets outlined in its 2023 Strategic 

Roadmap. With this update, we adjust our model to the new basis of 

presentation outlined with the restated 2021 Accounts. We thus lower our TP 

to EUR 40 (from EUR 52) in reflecting new challenges but retain a BUY rating. 
 

 

Reassuring results posted for H1’22 with FY guidance confirmed  

Gerry Weber reported reassuring H1 results in the face of a difficult environment 

facing European consumers. Admittedly against a period last year when social 

restrictions were impacting business, revenues increase 48% to EUR 157m and 

there was a positive EUR 11m swing in normalized EBITDA to EUR 2.2m. Recently 

specified guidance has been confirmed and looks reasonable post these results.  

Turnaround in profitability has improved the group balance sheet  

Following EUR 11.7m positive operating cash flow in H1, June cash resources 

remained at a healthy level and amounted to EUR 63.8m (up from EUR 50m at the 

start of the year). Cash flow from investing activities in the half was EUR -4.9m and 

cash flow from financing activities was just EUR -3.0m. Thus, net debt (incl finance 

leases) was EUR 131m in June (vs. EUR 127m at Dec, from EUR 182m in H1’21). 

Successfully adapting store presentation to the new retail world  

The recently opened Muenster store is a testbed for several new ideas including 

fitting room for friends, a new service counter around which staff can offer advice 

to customers and replaces the traditional cashier bank, removing the barrier 

between staff and customers. There are complimentary new collaborations with 

third-party brands and the store is trailing innovative digital ideas. It is already 

trading with superior sales densities to the group average and is very profitable.  
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EURm 2019 2020 2021 2022e 2023e

Revenues 331 278 263 330 380

EBITDA 177 (2) 63 36 51

EBIT 130 (59) 18 (3) 11

EPS 97.78 (76.33) 18.71 (22.82) (10.41)

EPS adj 119.53 (53.13) 38.39 (3.16) 9.25

DPS -                  -                  -                  -                  -                  

EV/EBITDA 1.5 - 2.8 4.2 3.1

EV/EBIT 2.0 - 9.6 - 14.8

P/E adj 0.0 - 1.0 - 1.6

P/B 0.02 0.59 0.77 0.52 0.66

ROE (%) 65.0 - 46.0 - -

Div yield (%) -                  -                  -                  -                  -                  

Net debt 259 196 127 134 139
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H1’22: progress seen on many fronts 

Given the error corrections highlighted with the 2021 accounts (see appendix p.14 for 

simple overview) figures for 2021 have been restated. With this update, we adjust our model 

to the new basis of presentation. That is not the only point that makes analysis of the current 

year figures difficult to interpret, but our conclusion is that clear progress is being recorded. 

 

Both the first halves of last year and 2022 were impacted by the pandemic, but more so 

H1’21 since lockdowns meant that German stores were closed for around 55 days (mainly 

Q1’21), whereas in H1’22 most stores were allowed to open, albeit that entry was often 

limited due to hygiene restrictions. Expansion of Gerry Weber’s online operations has at 

least been able to partially compensate for the disruption experienced by the group’s retail 

operations. 

 

Retailers could not avoid the supply chain issues that have afflicted many other industry 

sectors. The Covid-19 pandemic led to the closure of production facilities and thus to a 

shortage of production capacities in several of Gerry Weber’s sourcing countries, including 

Turkey, Bangladesh, Vietnam and China, interrupting the supply of available merchandise. 

 

Once produced, the availability of containers in which to ship garments and other articles to 

Europe has been limited and even when available shipping costs have been extremely high. 

Then once docked, there have been reports of several European ports being slow in feeding 

supplies to retailers given a lack of lorry drivers to transfer the merchandise away from the 

docks. At an early-stage Gerry Weber established a task force to ensure that there has been 

a timely delivery of seasonal inventory as required.  

 

Some 7% of group sales in 2021 were generated in Russia and the Ukraine. The war has 

negatively impacted consumer sentiment across Europe and Gerry Weber International also 

has an important direct presence in the affected countries, with 18 POS operated by the 

group in the Ukraine and 64 stores and shop-in-shops run by franchisees in Russia. 

Management believe that the impact of the war has so far been minimal, but could prove 

more problematical going forward, particularly with respect to achieved gross margin. 

 

Sales development by operating segment 

As a reminder, Gerry Weber reported an especially strong first quarter, beating at each line 

in the P&L. There was a significant jump in Q1 revenue, increasing 60% to EUR 72.9m, with 

growth in Gerry Weber’s own Retail increasing by 162% to EUR 31.7m, albeit against a 

comparative period which suffered enforced store closures. Revenue at Gerry Weber 

Wholesale also recorded a good recovery at EUR 31.0m (+27%), with Online (the newly 

separated third segment) at EUR 9.7m (+19%). 

 

The pace slowed in Q2, but clearly positive momentum remains with group sales increasing 

39% to EUR 84.1m, bringing cumulative revenue to EUR 157m after six months (+48%). 

Recently raised guidance calling for annual sales in the EUR 315-340m region was repeated 

and requires only 9% growth for the rest of the year to meet the mid-point of 2022 guidance. 

 
Gerry Weber International revenue development analysis 

 

 
Source: Pareto Securities 

 

With all stores allowed to open again, Gerry Weber’s Retail segment was the key driver 

during Q2’22 with an increase of 45% to EUR 44.1m (making for a jump of 79% ytd). On a 

like-for-like basis, stores sales jumped 89% and a comparison with industry data from 

EUR m Q1'21 Q1'22 % yoy Q2'21 Q2'22 % yoy H1'21 H1'22 % yoy

Revenues 45.4 72.9 60% 60.3 84.1 39% 105.8 157.0 48%

By segment

Own Retail 12 32 162% 30 44 45% 42 76 79%

E-Commerce 8 10 19% 13 17 33% 21 27 27%

Wholesale 24 31 27% 19 23 26% 43 54 26%

Central / HQ 1 1 -29% -1 0 -75% -1 0 -124%

By brand

GERRY WEBER 32 52 65% 43 60 39% 75 113 50%

TAIFUN 10 15 44% 12 17 33% 23 31 38%

SAMOON 4 6 71% 4 7 62% 8 13 66%

By country

Domestic 19 35 86% 27 42 54% 46 77 67%

International 27 38 43% 33 42 28% 60 80 34%
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TextilWirtschaft and retail sales data supplied by the FSO (+69%) leads us to believe that 

Gerry Weber stores are recovering revenues quicker than the German fashion industry at 

large. The presentation indicates LTM sales per square meter at EUR 1,800, with the target 

to get back above the 2019 level of EUR 2,200 psm. 

 

With the publication of the 2021 Annual Report, E-Commerce has been a separate reporting 

segment (previously online sales were included within Retail or Wholesale respectively). The 

segment markets collections of GERRY WEBER, TAIFUN and SAMOON brands online both 

through the group’s own shops as well as external platforms, including about you, Amazon, 

Boozt, Otto or Zalando. 

 

E-Commerce development accelerated in Q2’22, with sales growth of 33% to EUR 16.8m, 

making an increase of 27% to EUR 26.5m in H1. Not only is this above the mid-term guidance 

calling for 20% growth each year, but the acceleration was won in the face of declining 

online sales by other fashion retailers (given the expected switch-back to instore shopping). 

The segment accounted for 16.9% of total group sales in H1, down from 19.7% (an inflated 

proportion given the coronavirus-enforced store closures last year). 

 

The Wholesale segment has been experiencing a steady recovery as retail partners win 

confidence in the improved GWI product offering. In Q2 sales increased 26% to EUR 23.5m, 

making also for 26% growth ytd (to EUR 54.5m). At the last year end, there were 210 House 

of Gerry Weber stores operated by franchisees (three-quarters outside of Germany) plus 

1,400 shop-in-shops which are POS operated by trade partners (who buy the inventory and 

carry associated write-down risk). 

 

Sales development by brand and region 

The GERRY WEBER brand targets to be the leading lifestyle provider in the modern classic 

mainstream segment and stands for a no-fuss, self-confident and feminine look. In the past, 

it could authentically claim such a position within German fashion, so it is sitting in a good 

position as it attempts to win back the confidence from its over 50-year target customer.  

 

With its latest collections GERRY WEBER is about providing everyday favourites, with high-

quality fashion suitable for every moment, internally referred to “alteslose Mode” or “ageless 

fashion”. It accounted for cEUR113m revenues, or 71.7% of H1’22 group sales (vs. 71.1%). 

 

The recently opened Hose of Gerry Weber store in Muenster is a testbed for several new 

ideas including fitting room for friends, a new service counter around which staff can offer 

advice to customers and replaces the traditional cashier bank, removing the barrier between 

staff and customers. There are complimentary new collaborations with third-party brands 

and the store is trailing innovative digital ideas. It is already trading with superior sales 

densities to the group average and is very profitable.  

 

Targeting the modern mainstream with brand differentiation  
 

 

Source: FY’20 investor presentation, May 2021 
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There has been a relaunch of the TAIFUN brand within the modern casual market. With 

relevance for every moment during the day for the active woman, it offers sportive designs 

with combinations in diverse bold colours, but still with an important focus on a good fit. Via 

independent distribution partners, it offers the relevant collection for every moment for the 

active woman from age 45 onwards. In H1’22 it accounted for cEUR31m revenues, or 19.8% 

of group sales (vs. 21.3%). 

 

SAMOON is targeting to be the leading curvy womenswear brand in the modern 

mainstream segment regardless of age. It offers individual plus-size styles that radiate self-

confident joie de vivre approach by its wearers and promoted by influencers. With fit and 

comfort of upmost relevance, its goal is to move from being a top-3 brand in the DACH 

region, to being top-3 across Europe.  

 

In addition to independent distribution, the plan is to develop a successful online business, 

as seen with the relaunch of samoon.com, which is viewed as an important avenue for the 

target customer. It accounted for cEUR13m revenues, or 8.5% of H1’22 sales (vs. 7.6%). 

 

 

Still recovering from the challenges of the coronavirus pandemic, the market environment 

for retailers across Europe faces new difficulties in the form of higher food, fuel and energy 

prices that are forcing consumers to restrict discretionary spending, including on fashion. 

Nonetheless, the re-opening of stores has allowed spending on clothing, shoes, and textiles 

to increase compared to 2021 when engagement restrictions were at their worst.  

 

Since German retailers faced some of the toughest restrictions, it is not surprising that retail 

sales have rebounded more strongly there, with data from the Federal Statistical Office 

(FSO) indicating retail sales growth of 69% in the first six months of 2022 for textiles, 

clothing, shoes and leather goods.  

 

Gerry Weber has matched this performance: following a jump of 86% in Q1, domestic sales 

increased 54% in Q2. That made for reported German revenue of EUR 77m (+67%) for 

H1’22, meaning that domestic operations accounted for 49% of the group total. 

 
Regional spread of H1’22 sales 

 

 
Source: company data; Pareto Securities 

 

International revenue jumped by 43% in Q1 and 28% in Q2 making for growth of 34% in H1. 

Totalling EUR 80m, that meant that international operations accounted for 51% of group 

sales, slightly dropping in importance compared to 56.5% in H1’21 (when foreign lockdowns 

had been less restrictive than was the case with stores in Germany). 

 

The most important foreign markets include Belgium, the Netherlands and Luxemburg 

which together accounted for PASe cEUR 24m (up 19% yoy), or 15.1% of the H1’22 total. 

Russia was the next most important at cEUR 14m (jumping 90%) accounting for 9.2% of 

group sales. Austria and Switzerland together accounted for cEUR 14m (+20% yoy) in the 

first half. 

 

 

Sales by market, H1'22 (%)

Germany: 48.9% (43.5%)

BeNeLux: 15.1% (18.9%)

Austria/Switz: 8.6% (10.6%)

Russia 9.2% (7.2%)

Baltics/E.Europe: 5.9% (5.9%)

Scandinavia: 3.9% (4.4%)

S&W Europe: 3.95 (4.4%)

Other: 4.5% (5.1%)
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Comment on operating costs and profit development  

Following a slight easing in the gross profit margin (-145bp at 65.7%) in Q1, there was 

stabilization in Q2 (+15bp at 57.0%). This made for 61.0% in H1’22 (-25bp) which we view 

as a healthy level, particularly in the face of supply chain issues stemming from the closure 

of production facilities and thus to a shortage of production capacities. Several countries 

from which Gerry Weber sources merchandise, including Turkey, Bangladesh, Vietnam and 

China, experienced interruptions to the supply of available fashion merchandise. 

 

For the 2021 year, personnel expenses of EUR 71m benefited by having EUR 7m costs 

covered by state short time working aid. We are unsure how this was apportioned during 

the year but suspect that a high part related to the enforced store closures in Q1. Against 

that background, the current year saw +49% yoy increase in personnel expenses in Q1, 

followed by +19% in Q2. For the six months, the EUR 38.6m personnel expenses 

represented a marked improvement (390bp decline) in the ratio to sales to 24.6%.  

 

Throughout the first six months, other operating expenses were steadily rising at a rate of 

40% yoy and amounted to EUR 42.8m. Of the EUR 12m increase in OOE, over half can be 

attributed to an increase in outbound freight, which partly reflect global shipping rates rather 

than company inefficiencies. There was also EUR 1.4m higher advertising costs in the 

current year. Despite the absolute increase, total OOE accounted for 27.3% ratio to sales, 

an improvement of 160bp from H1’21. 

 

Thus, EBITDA of EUR 10.3m in Q1 was followed by EUR 9.3m in Q2, making for EUR 19.6m 

for the six month, up from a restated EUR 7.5m on the restated accounting basis for H1’21. 

The EBITDA margin improved 530bp to 12.5% (from 7.1%) with better sales leverage seen 

as the key driver.  

 

We view the significant improvement in profitability as confirmation that Gerry Weber is well 

on-track to generate good profits in the years ahead and to be in a position to allow a 

successful refinancing in 2023. 

 
Costs and margin analysis Q1 / Q2 / H1 2022 vs. previous year 

 

 
Source: Pareto Securities 

 

Adjusted for EUR 17.4m (from EUR 16.7m) IFRS 16 lease accounting effects, normalized 

EBITDA (a key group KPI) was positive EUR 2.2m, representing a swing of EUR 11.4m from 

the EUR -9.2m loss indicated for H1’21. The normalized EBITDA margin reached 1.4% 

(previous year -8.7%). 

 

Total depreciation was reduced EUR 2m yoy and amounted to EUR -18.7m (EUR -21.8m), 

meaning that there was also a small positive at the EBIT level at EUR 0.9m. The financial 

result declined by EUR 2.1m in H1’22 to EUR -12.4m (EUR -10.3m), which was mainly 

attributed to the lower value of embedded derivatives measured at fair value through the 

P&L account. Following EUR -0.9m (EUR -0.2m) assigned to taxation, profit after tax 

amounted to EUR -12.3m about half the loss that was given for H1’21 on the restated basis.  

 

EUR m Q1'21 Q1'22 % yoy Q2'21 Q2'22 % yoy H1'21 H1'22 % yoy

Revenues 45.4 72.9 60% 60.3 84.1 39% 105.8 157.0 48%

Gross profit 31.3 49.2 57% 35.1 49.2 40% 66.4 98.3 48%

Gross profit margin (%) 68.9% 67.4% 58.2% 58.5% 62.8% 62.6%

Personnel expenses -12.6 -18.8 49% -17.5 -19.8 13% -30.1 -38.6 28%

Expense ratio (%) -27.8% -25.8% -29.0% -23.5% -28.5% -24.6%

Other oprating expenses -15.0 -21.1 40% -15.5 -21.7 40% -30.5 -42.8 40%

Expense ratio (%) -33.1% -28.9% -25.6% -25.8% -28.8% -27.3%

Other oprating income 1.2 1.0 -13% 0.8 1.7 124% 1.9 2.8 42%

Other items -0.1 0.0 -54% -0.1 -0.1 11% -0.2 -0.2 -21%

EBITDA 4.7 10.3 118% 2.8 9.3 229% 7.5 19.6 160%

IRFS 16 adjustments 8.2 8.6 8.5 8.8 16.7 17.4

Normalised EBITDA -3.5 1.7 -5.7 0.5 -9.2 2.2

Norm. EBITDA margin (%) -7.7% 2.3% -9.5% 0.6% -8.7% 1.4%

EBIT -5.2 0.9 n.a -9.1 0.0 n.a -14.2 0.9 n.a

Net financing -5.5 -5.9 -4.7 -6.5 -10.3 -12.4

Pretax profit -10.7 -5.0 -13.8 -6.5 -24.5 -11.5

Tax -0.2 -0.2 -0.1 -0.7 -0.2 -0.9

Net income attributable -10.9 -5.2 n.a -13.9 -7.2 n.a -24.7 -12.4 n.a

EPS (EUR) -8.89 -4.30 -11.39 -5.84 -20.28 -10.04
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Comment on financing  

Before changes in working capital, H1’22 cash from operations increased to EUR 28.8m 

(from EUR 19.7m) with the higher net income plus EUR 17m (up from EUR 12m) support 

from state aid being the key influence here. In the current year however, working capital 

absorbed EUR 17.2m whereas it was just EUR -3.0m last year. Following EUR 11.7m positive 

operating cash flow in H1 (a EUR 5m yoy deterioration), June cash resources remained at a 

healthy level and amounted to EUR 63.8m (up from EUR 50m at the start of the year).  

Cash flow from investing activities in the half was EUR -4.9m (vs EUR -3.3m). Supported by 

the drawing down of EUR 10.0m new credit facilities, cash flow from financing activities was 

just EUR -3.0m this year compared to EUR -12.2m in H1’21.  

 

Total assets per 30 June 2022 stood at EUR 319m (Dec. 2021 EUR 310m). This included 

EUR 185m current assets with EUR 79m inventory, EUR 16m trade receivables, EUR 27m 

other short-term assets plus the EUR 64m cash resources. Non-current assets amounted to 

EUR 134m of which EUR 86m relates to rights-of-use assets, EUR 37m PPE and EUR 10m 

of intangibles. 

 

Equity has declined from EUR 61.6m last December to EUR 51.6m per June 2022. Thus, the 

equity ratio declined from 19.8 last December to 16.2 per Jun 2022. 

 

Just over half of non-current liabilities of EUR 161m relate to IFRS 16 rental and lease 

agreements of EUR 83m, whilst long-term loans of EUR 73m, include non-current liabilities 

resulting from the insolvency of EUR 25m and there were EUR 5m of provisions. 

 

Current liabilities of EUR 106m include EUR 11m financial debt after the revolving credit 

facility of EUR 17.5m was repaid and then partially refinanced by a new EUR 10m loan. 

Current insolvency liabilities amounted to EUR 3m and there are EUR 27m short-term 

liabilities from rights-of-use. Other current liabilities amounted to EUR 25m, and provisions 

amounted to EUR 16m. 

 

 

Current year guidance and Pareto forecasts  

Gerry Weber recently increased current year guidance attributing this to successful 

integration of optimization measures within the business. The latter include the planned 

introduction of new software in Q4 to support inventory replenishment across all channels, 

allowing a better optimization of working capital needs. Consolidated sales are now forecast 

to be in the EUR 315m-340m range (prev. 310-335m), which looks reasonable post H1.  

 

Normalised EBITDA should be in around break-even (prev. guidance called for a single-digit 

loss) but, reflecting the higher uncertainty with both risks and opportunities, there is a wide 

corridor which extends between “negative single digit Euro million range to positive single-

digit Euro million range.” At a time when several consumer discretionary businesses are 

lowering current year budgets, we view this as clearly a positive statement from GWI2. 

 

As we mentioned above, the group has restated the 2020 Accounts and since the start of 

this year there has been a new segmental presentation. Although the published 2021 

Accounts confer with the new approach, the group has yet to publish restated figures for 

Q3 / 9M 2021. Since our model builds on a quarterly basis, that adds a little additional risk 

to forecasts, although out full year estimates do comply with new guidance. 

 

PASe sales forecast 

We model EUR 330m group revenue in 2022 which implies an increase of 26% above the 

depressed 2021 level. Following the strong H1, this requires only 10% growth in H2’22 (to 

EUR 173m sales), but management (realistic in our view) point to wider than normal range 

of risks and opportunities given the deteriorating consumer climate across Europe.  

 

The main contributor should be the group’s own Retail division where we model EUR 159m 

in 2022 (+29%), although that requires only EUR 83m (+3%) for H2. We do not envisage 

another lockdown of stores due to the coronavirus although higher incidence could make 

consumers wary of actively visiting stores. Our forecast assumes a further recovery in sales 

per square meter towards EUR 2,000 for 2022 (+47%) for the 2022 year.  

 

In line with the current experience of pure play online retailers, we model a slowing with the 

E-Commerce segment through the remainder of the year (H2: EUR 24m +14%) in 
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generating EUR 51m sales, or (+21%) for 2022. This is would still be above guidance calling 

for >20% pa and it highlights the positive moment experienced by GWI.  

 

The Turkish web-shop went live in H1 whilst samoon.com was relaunched in March and 

both are expected to support growth. Per June, the number of users was said to be up 

12.5% yoy and there was a good conversion rate of 4.0%. At EUR 166, the average order 

value in H1’22 was 6.1% ahead of last year and we also expect that trend to continue. 

 

Supported by strong pre-orders, we model steady development with the Wholesale segment 

(+27% in H2 to EUR 65m). It is clear that the new merchandise is resonating well with retail 

partners which are again increasing pre-order volumes and that could have been enhanced 

by the group’s presence for the first time at the Berlin PREMIUM fashion trade fair which 

proved to be a great success in terms of brand attention. That would make segmental 

revenue of EUR 120m in 2022 (+27%).  

 

Geographically, we believe that the momentum is likely to switch from Germany to the 

International operations, where we model 15% sales growth in H2 or EUR 85m. That would 

mean that foreign sales could account for EUR 165m (+24%) or precisely 50% share of the 

group total in 2022. Within this we view the key downside risk as being future sanctions on 

supplying Russia retailers with Gerry Weber merchandise. 

 

To get to the EUR 165m (+28%) sales total that is also anticipated in Germany requires just 

6% growth in H2, to EUR 88m. Within this we view the key downside risk as being tightening 

consumer disposable spending in the face of high inflation, plus possible opening or hygiene 

restrictions imposed on stores in the face of a renewed spike in the coronavirus. 

 

PASe profit forecast 

So far in 2022 Gerry Weber has successfully preserved gross margins (at 61% in H1) and 

its supply chain task force achieved an impressive delivery deadline rate between 85-95% 

in the period. However, pandemic or economic-related shortages (for example from Far East 

suppliers), together with higher costs of materials could put pressure on future margins. In 

addition, we already note several fashion retailers heavily discounting summer lines in the 

face of recent consumer restraint, and it is likely that H2 will see lower achieved gross margin 

across the industry.  

 

Exacerbated by adverse FX and by additional logistical issues, the war between Russia and 

the Ukraine is likely to add to further burden on gross margin, especially given that these 

countries account for c10% of Gerry Weber’s forecast revenue. For the year in total, we 

model 61.9% gross margin, down 50bp from the inflated level of 62.4% in 2021.  

 

The 2021 Accounts recorded EUR 43.7m of other operating income, EUR 39.7m of which 

was attributed to Q4 and included a total of EUR 30.4m in grants and other state subsidies, 

predominantly as compensation for measures enforced during the pandemic. This year has 

seen a further EUR 2.5m received in August and in total OOI is forecast as contributing just 

EUR 6m in 2022. 

 

The group continues to generate additional cost savings in personnel expenses; indeed, this 

was one reason supporting the recent specification of current year EBITDA guidance. For 

example, the outsourcing of the Ravenna Park distribution centre reduces the group’s 

employment bill, albeit it has shifted costs into other operating expenses. Nonetheless, 

based on our assumption of no enforced coronavirus lockdown for the remainder of the 

year, the absolute level of personnel expenses will increase, and we model EUR 79.3m for 

the year (H2 flat, FY +12%). 

 

As mentioned, other operating expenses include additional freight costs now that 

distribution is outsourced (we model +EUR 12m yoy) and we assume additional advertising 

and IT expenses compared to last year, but lower consulting fees. In sum, we model OOE 

to total EUR 97.5m in 2022 (H2 +18%, FY +27%). 

 

Our EBITDA forecast of EUR 36.2m would be a reduction of some EUR 27m yoy but 

considering that 2021 included EUR 30.4m of state aid, this forecast implies about EUR 3.5m 

organic growth (+10%). The implied EBITDA margin would be 11.0%. 

 

Management provides guidance for normalised EBITDA around break-even (specifically to 

be between a single digit loss and single digit profit). So, deducting EUR 35m of IFRS 16 

lease accounting benefits from reported EBITDA would mean EUR 1.3m normalised EBITDA 

for a positive normalised margin of 0.4%.  
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Assuming EUR 39.5m depreciation and amortisation, we model a modest operating loss of 

EUR -3.3m for the current year, which increases to EUR -27.6m loss at the pretax level 

following EUR 24.4m net financial expenses. We model EUR -28.4m net income, implying 

EPS of EUR -22.8.  

 

Our detailed forecast for 2022 through 2024E are presented below. 

 

 
Pareto estimates for 2022-2023E 

 

 
 
Source: Pareto Securities 

 

PASe 2023 forecast 

Of course, there are many uncertainties particularly in the light of persistently high energy 

prices, supply chain issues and future developments in Russia, but our current thoughts on 

2023 estimates assume that there should be a recovery in consumer sentiment and thus 

recovery in European retail sales. We would expect Gerry Weber to continue to outperform 

the market at large. 

 

Our current sales estimate of EUR 380m would represent 15% increase over PASe 2022. 

The recent pre-order figures bode well for Wholesale, where we model EUR 142m (+19%) 

whilst the current momentum could mean that E-Commerce again exceeds the 20% annual 

growth target (EUR 62m, +22%). Although management has flagged soft store closures of 

underperforming units, we understand that management continue to have high expectations 

for the Retail division where the target is to clearly improve sales densities above EUR 2,200 

and we model EUR 175m segmental sales (+10%). 

 

If those sales expectations are met, there will clearly be an improvement in profitability. Risks 

remain with supply chain and the level of gross margin (PASe 61.6%). Additionally, we can 

imagine that Gerry Weber may have to increase staff tariffs if the scarcity of labour remains. 

Against that, we would anticipate the other operating expenses ratio to see a nice 

improvement on the back of the rising sales base.  

 

We model EUR 51m in EBITDA (+40%) or 13.3% margin. After deducting EUR 35m of IFRS 

16 lease accounting benefits from reported EBITDA would mean EUR 16m normalised 

EBITDA for a positive normalised margin of 4.1%. This would also mean that the group would 

report a positive EBIT (PASe EUR 11m) for 2023, although we forecast EUR -13m loss at 

the net income level. 

 

 

 

EUR m H1'21 H1'22 2021 2022E 2023E 2024E

Revenues 105.8 157.0 263 330 380 430

Gross profit 66.4 98.3 168 207 234 263

Gross profit margin (%) 62.8% 62.6% 64% 63% 62% 61%

Personnel expenses -30.1 -38.6 -71 -79 -87 -96

Expense ratio (%) -28.5% -24.6% -27% -24% -23% -22%

Other oprating expenses -30.5 -42.8 -77 -97 -99 -106

Expense ratio (%) -28.8% -27.3% -29% -30% -26% -25%

Other oprating income 1.9 2.8 44 6 4 5

Other items -0.2 -0.2 -1 -1 -1 -1

EBITDA 7.5 19.6 63 36 51 65

IRFS 16 adjustments 16.7 17.4 34 35 35 35

Normalised EBITDA -9.2 2.2 29 1 16 30

Norm. EBITDA margin (%) -8.7% 1.4% 11% 0% 4% 7%

EBIT -14.2 0.9 18.3 -3 11 25

Net financing -10.3 -12.4 5.7 -24 -23 -22

Pretax profit -24.5 -11.5 24.0 -28 -12 3

Tax -0.2 -0.9 -1.0 -1 -1 0

Net income attributable -24.7 -12.4 23.0 -28 -13 2

EPS (EUR) -20.28 -10.04 18.7 -22.8 -10.4 1.7
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Group cash flows and balance sheet financials  

Ten strategic initiatives that had been defined in 2019 as part of the review of operations 

and refinancing by the new investors were refined in October 2020 to take account the new 

corona-affected environment. The results are presented as a “Gerry Weber 2023 Strategic 

Roadmap” with short and medium-term targets established for investors to monitor 

performance. The goal is to manage GWI2 in a progressive manner enabling the repayment 

creditors by end 2023 and the group is progressing well with respect to milestones set.  

 

Given the error corrections highlighted with the 2021 accounts (see appendix p.14 for 

simple overview) figures for 2020 have been restated. Taking the restated figures, the group’ 

balance sheet total per end 2020 was EUR 373m.  

 

Within that EUR 373m, non-current liabilities amounted to EUR 225m, including EUR 109m 

rights-of-use leases. Long-tern financial debt of EUR 111m included EUR 23.5m loan from 

Plan sponsors with a final maturity of 31 December 2023 and EUR 88m liabilities to 

insolvency creditors, including EUR 36m bonds also due for repayment by 31 December 

2023.  

 

Current liabilities at the time of EUR 110m included EUR°30m short-term rights-of use-leases 

with EUR 31m financial debt, comprising, EUR 17.5m RCF facility and EUR 13.8m relating 

to insolvency liabilities. Shareholder equity stood at EUR 38m (10.3 equity ratio). 

 

The Strategic Roadmap called for the disposal of the group’s Ravenna Park distribution 

centre against which much of the insolvency liabilities were tied. With the successful selling 

of this facility in 2021, the balance sheet was heavily reduced (EUR 310m per Dec 2021) 

and so too there was a significant reduction with insolvency liabilities which amounted to 

EUR 54m at the end of last year.  

 

As per end June 2022, group financial debt amounted to EUR 84.3m, with EUR 10.9m 

current borrowings and EUR 73.4m long-term financial debt. After deducting EUR 63.8m 

cash, the net financial debt was EUR 20.6m. In addition, there were EUR 110m right-of-use 

liabilities, so net debt for EV purposes was EUR 130.6m.  

 

To help better explain the debt structure, management provide a useful Waterfall Capital 

Structure slide which we reproduce below. Looking at the left-hand table, we begin with 

EUR 63.8m cash equivalents per 30 June, against which the different lines of financial credit 

are deducted in arriving at the EUR 20.6m net financial debt.  

 

Current capital debt structure   Debt repayment profile  
   

 

 

 

Source: H1’22 investor presentation, August 2022  Source: H1’22 investor presentation, August 2022 
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Within EUR 26.1m book value of senior debt, undiscounted cash flows amount to EUR 27.8m 

most of which were insolvency liabilities (including the EUR 24m straight bond, EUR 1.0m 

cash quota, plus EUR 1.6m GWR quota), and EUR 1.6m of this was secured by escrow 

accounts.  

 

Within EUR 2.5m of unsecured debt, most related to insolvency liabilities, with EUR 2.4m in 

escrow. Including accrued interest, the EUR 38.2m book value Principal Term loans have 

undiscounted cash flows amounting to EUR 45.2m and is owed to the original Plan sponsors. 

 

The bar chart on the right flags the timing schedule of debt repayment. Our model assumes 

that EUR 4.8m repayment of unsecured will be completed in the current year, but the major 

refinancing remains as planned for 2023 when a total of EUR 80.8m of financial debt is 

scheduled for repayment, most due 31 December 2023.  

 

Our model assumes a slight increase to EUR 23m net financial debt by the end of the current 

year, based on EUR 32m positive cash flow from operation and EUR 11m investing activities, 

or EUR 21m free cash flow. Including EUR 110m right-of-use liabilities, net debt may amount 

to EUR 134m. 

 
PASe cash flow forecast 2023-2024E 

 

 
Source: Pareto Securities 

 

The assumptions for cash flows through 2024 are presented in the table above. Although 

we model a good rise in profitability next year (EBITDA EUR 51m, +40%) the group will not 

receive additional state support (EUR 20m in 2022, found in other items) so we anticipate 

2023 cash flow from operating activities to be only EUR 22m. A slight reduction in capex 

should allow for EUR 14m FCF. 

 

Thus, the group will not be in a position to repay EUR 81m total financing liabilities from cash 

resources at the end of 2023 and will need to take on some additional fresh debt. In our 

model we assume some EUR 30m new financial debt arranged in 2023. 

 

 

Valuation  
We find it very difficult to establish a fair price for shares in Gerry Weber International AG. 

A peer company valuation points to a much higher level, albeit there is greater risk with an 

investment in GWI2. The DCF would also point to a valuation far in excess of the current 

level in our view, particularly if we factor-in a target EBIT margin above (currently assumed) 

EUR m H1'21 H1'22 2021 2022E 2023E 2024E

Group net profit / (loss) -25 -12 23 -28 -13 2

Depreciation & amortisation 22 19 45 40 40 41

Other non-cash items 23 23 -44 23 2 3

20 29 24 34 29 46

Ch. in working capital -3 -17 -9 -2 -7 -8

CF Operating activities 17 12 14 32 22 38

CF Investing activities -3 -5 15 -11 -8 -12

Free Cash Flow 13 7 29 21 14 26

Proceeds from borrowings 5 10 0 10 30 0

Repayment insolvency liabilities -6 -2 0 -5 -81 0

Repayment financing leases 23 23 -45 23 2 3

CF Financing activities -12 -3 -47 -16 -70 -23

Exchange  / other 0 2 0 2 0 0

Net change liquidity 1 6 -18 8 -56 3

Cash at period start 68 50 68 50 58 2

Cash at period end 86 64 50 58 2 5

Financial debt 145 84 69 81 31 25

Right-of-use liabilities 123 110 108 110 110 110

Net debt. at period end 182 131 127 134 139 129
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8.5%, albeit there are good reasons for new investors focussing on short-term issues rather 

than value that might accrue over a DCF timespan.  

 

Despite a very challenging background through 2021, Gerry Weber was able to meet 

guidance outlined at the start of the year and provide investors with other visible signs that 

the 2023 Strategic Roadmap targets were being met. Clear brand differentiation, innovative 

product performance, successful development of the online platforms and ongoing 

operational initiatives key for successful repositioning are all viewed as highlights during 

2021. This progress was initially rewarded by a strong share price development, doubling 

through the year, albeit with low transaction volumes given the limited free float. 

  

However, much of this share price development has been lost in the current year. The first 

point was the delaying of the 2021 Accounts and then the error adjustment with the reported 

numbers. This was unfortunate but has been explained to investors and in our view lies in 

the past. More pressing currently is the negative consumer sentiment and the continued top 

line exposure to Russia / Ukraine and how these factors impact GWI2 going forward, which 

adds greater risk to forecasts. 

 
Strong share price performance 

 

 
Source: FactSet, Pareto Securities  
 

 

Based on the DCF scenario presented below we view EUR 51 as fair value, nearly 200% 

above last night’s closing price. Based on peer company multiples below we view EUR 29 

as fair value, twice the level of last night’s closing price. We set our target price of EUR 40 

(down from EUR 52) giving equal weighting to these two valuation measures. We thus 

continue to rate Gerry Weber International with a “Buy” rating. 

 
Target price of EUR 40 based on equal weighting peer multiple and DCF valuations 

 

 
Source: Pareto Securities 
 

 

Peer company valuation yields wide range of values 

To begin with, fashion retailing is proving to be very difficult currently and traditional 

incumbents are facing many challenges. Several groups that we would have referred to as 

peers just a couple of years ago have disappeared whilst several more businesses are 

currently attempting to merely survive: why should new investors be tempted to invest in 

the sector?  

 

Notwithstanding the issues mentioned, the table below provides consensus Factset data for 

peer companies. However, we have had to eliminate several groups previously identified as 

peers given that many well-known retail groups are in the midst of restructuring plans seen 

necessary to recover from the pandemic / current consumer reluctance which has made 

inclusion meaningless. 

 

This provides quite a wide variation, indicating a prospective range from negative EUR 29 

based on peer PEs for 2022 (given that we now forecast a net loss for GWI2), up to EUR 47 

Fair value peers / share (2022E) 29.3 + Fair value DCF 50.9

Target Price (equal weighting) 40.1
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EV/sales median for 2022. For comparison purposes, we ignore the negative value as an 

outlier in the current year, although we include the nil valuation based on peer 2022 yield. 

We note however, that management has indicated that it intends to resume dividend 

payments, once the creditors have been paid back in 2023.  

 

The average of valuations based on three criteria (EV/sales, EV/ EBITDA and dividend yield) 

points to EUR 29 as fair value for Gerry Weber International AG, which we view as 

conservative given our inclusion of the yield criteria. The valuation would be higher still 

based on 2023 forecasts, but we believe that there is too much uncertainty (with GWI2 and 

the peers) to give attention to 2023 at this stage.  

 

We highlight peer company multiples on EV/EBITDA, EV/sales, and dividend yield (all 2022 basis)  

 

 

Source: FactSet, Pareto Securities  

 

DCF model points to EUR 51 target price 

Applying IFRS 16, GWI2 AG recognises substantial rights-of-use assets on its balance 

sheet, amounting to EUR 85m at the end of last year as well as EUR 108m lease 

liabilities. Also, the EUR 45m depreciation charge for 2021 included EUR 34m relating 

to right-of-use assets, which was counterbalanced in the cash flow statement by the 

“repayment” of recognized lease liabilities of EUR 18m. 

 

For valuation purposes, we only add back depreciation to EBIT in our DCF framework 

that does not refer to rights of use assets. Correspondingly, we only deduct capex for 

fixed assets other than rights of use assets from free cash flow. We deduct the leasing 

liabilities from the enterprise value, treating them in analogy to interest bearing net debt 

and pension liabilities.  

 

We apply a relatively high WACC of 11.0% by adopting a beta of 2.0 to reflect the recent 

background of going through insolvency and the additional uncertainty with respect to 

the group’s operations in Russia / the Ukraine.  

 

Otherwise, we model the normal parameters of 3.5% risk free rate, 5.0% equity 

premium, apply 30% normalised tax rate and target 75% equity ratio. 

 

Within the DCF, we apply our detailed forecasts through 2026E for phase I, apply trend 

analysis for phase II, and provide conservative estimates phase III and terminal value.  

 

Company Share Price Mkt. Cap. PE EV/EBITDA EV/Sales Div.Yield

EUR EUR bn 2022E 2022E 2022E 2022E

Abercrombie & Fitch Co. Class A 19.8 1.0 10.1 2.3 0.21 2.7

HUGO BOSS AG 55.9 3.9 19.7 6.3 1.27 2.0

N Brown Group plc 0.3 0.1 4.6 4.5 0.52 2.1

Gap, Inc. 10.1 3.7 -263.5 8.6 0.29 5.0

H&M Hennes & Mauritz AB Class B 124.3 205.7 18.3 5.2 0.85 5.5

Industria de Diseno Textil, S.A. 23.7 73.7 19.3 7.9 2.09 4.7

Kohl's Corporation 28.8 3.7 9.3 4.3 0.41 7.0

Marks and Spencer Group plc 1.3 2.5 7.9 4.7 0.47 3.9

Next plc 59.4 7.4 10.8 7.2 1.59 3.4

PVH Corp. 65.4 4.4 7.6 4.7 0.61 0.1

Stockmann Oyj Abp Class B 2.7 0.4 3.6 nm nm 0.0

Median 9.3 4.9 0.56 3.4

Gerry Weber International AG 15.10 0.02 -4.8 4.2 0.47 0.0

relative -52% 86% 83% 0%

Est. EPS / EBITDA / Sales / DPS -3.16 36.2 330.3 0.00

Forecasts Net debt (incl. pensions) 127 127

No. Shares at year end 1.2 1.2

Fair value per share at peer median -29.3 41.0 46.9 0.0

Fair value peers / share (equal weighting 2022 basis) 29.3
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Our model assumes 12% p.a. CAGR in sales to 2026 reflecting a strong recovery from 

the coronavirus pandemic that continues to heavily influence the current year. For 

phase II we model 4.5% growth, which is clearly below the progress recorded (5.6%) 

in the 15 years to 2018 (the last year of the old GWI prior to insolvency). We presume 

just 1% perpetual growth with exposure to the slow growing apparel market. 

 

We expect GWI2’s EBIT margin to approach 8.3% in 2026, still some 260bp below the 

10.9% average margin achieved in the 2003-15 period (prior to incurring significant 

restructuring charges from 2016). We model with 8.5% terminal margin although we 

believe that management is targeting EBIT margins clearly in the double-digit range (as 

was consistently the case for the period 2007-14).  

 

Given the need for liquidity preservation in the past year, we suspect that there is a 

need to rebuild inventories, and this will also be the case if our high-top line expansion 

targets are met. Thus, we model a near-2% investment in working capital to sales ratio 

for next year and the year thereafter, before easing down slightly as a ratio to sales. 

Mid-term, there will also be the need to spend more on capex, with 3% ratio to sales a 

realistic target. 

 

Thus, based on the DCF scenario presented here derives EUR 51 as fair value. 

 

DCF model 
 

 

Source: Pareto Securities Research 

 
 

Phase I Phase II Phase III

EUR m 2022E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E

Revenues 330 380 430 477 517 558 594 625 648 663

growth rate 14.9% 13.2% 10.9% 9.3% 7.9% 6.5% 5.1% 3.8% 2.4%

EBIT -3 11 25 36 43 46 50 53 55 56

EBIT margin n.a 2.8% 5.7% 7.5% 8.3% 8.3% 8.4% 8.4% 8.5% 8.5%

Tax 1 -3 -7 -11 -13 -14 -15 -16 -16 -17

Tax rate 30% 30% 30% 30% 30% 30% 30% 30% 30% 30%

Depr. & Amort. 5 5 6 6 7 12 14 16 17 19

% of sales 1.4% 1.3% 1.3% 1.3% 2.1% 2.2% 2.4% 2.5% 2.7% 2.9%

Capex -11 -8 -12 -16 -18 -17 -18 -19 -20 -20

% of sales 3.3% 2.1% 2.8% 3.4% 3.2% 3.1% 3.0% 3.0% 3.0% 3.0%

Change in WC & P -2 -7 -8 -8 -7 -8 -8 -7 -6 -5

% of sales 0.6% 1.9% 1.8% 1.7% 1.7% 1.5% 1.3% 1.1% 0.9% 0.7%

Free Cash Flow -11 -3 3 7 12 19 23 27 30 34 341

growth rate nm -75% nm nm 66% 59.7% 19.9% 16.3% 13.4% 11.1% 1.0%

Present Value FCF -10 -2 2 5 8 11 12 12 13 13 128

PV Phase I -7 Risk free rate 3.5% Target equity 75%

PV Phase II 61 Premium Equity 5.0% Beta 2.00

PV Phase III 128 Premium Debt 1.7% WACC 11.0%

Enterprise value 182 Sensitivity Growth in phase III

- Net Financial Debt 19 0.0% 0.5% 1.0% 1.5% 2.0%

- Leasing Liabilities 108 9.9% 65.2 71.8 79.1 87.3 96.5

- Minorities & Peripherals 0 10.5% 52.2 57.9 64.1 71.1 78.8

WACC 11.0% 40.7 45.6 50.9 56.9 63.5

11.6% 30.4 34.6 39.2 44.3 50.0

Equity value 54 12.1% 21.0 24.7 28.8 33.2 38.0

Number of shares 1.2

Value per share (€) 44

Current Price (€) 15

Upside 188%
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Appendix: Error corrections for previous years 

The 2021 audited accounts made several error adjustments for historical financial 

statements which had no impact on overall cash flows but made for restatements of 

previously published income statement and balance sheet. With respect to FY’2020, the 

restated EBIT loss was EUR -59.4m (a EUR 7.8m higher loss v. the originally published EUR 

-51.7m) implying a negative margin of -21.45 restated (from -18.6%). The net loss increased 

by EUR 24.5m, whilst the total balance sheet sum was lowered EUR 61.9m. There were 

several items affected, but the key changes include: - 

 

Inventory adjustment: Until 2020 inventories were measured at average manufacturing cost 

(on the premise that GWI2 controls the manufacture) but this is no longer seen as applicable, 

and inventories are now accounted for at cost. As a result, the previous capitalisation of 

collection development costs is now recognised as an intangible asset. Thus, EUR 3.7m 

cash outflows were retrospectively allocated to cash flow from investing activities (as 

opposed to cash flow from current operating activities). 

 

Lease adjustment: A stricter interpretation of IFRS 16 for the accounting of right-of-use 

assets and the associated lease liabilities results in the carrying amounts of both being 

reduced on the balance sheet by EUR 48.4m. Cash flow from operating activities decreased 

by EUR 16.1m whilst cash flow from financing activities increased by the same amount. 

 

Impairment test for cash generating units (CGU): Since each store within the Retail segment 

represents a CGU, their respective right-of-use are subject to impairment test. With the 

enforced closure of stores during the Covid-19 pandemic (leading to deviation from budget) 

an impairment test resulted in EUR 7.9m higher amortisation being charged in the restated 

2020 income statement and the balance sheet per 31 December 2020 reduced EUR 13.2m. 
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PROFIT & LOSS (fiscal year) (EURm) 2016 2017 2018 2019 2020 2021 2022e 2023e

Revenues 901 881 795 331 278 263 330 380

EBITDA 77 58 (96) 177 (2) 63 36 51

Depreciation & amortisation (48) (44) (96) (47) (57) (45) (40) (40)

EBIT 29 14 (192) 130 (59) 18 (3) 11

Net interest (9) (8) (6) (8) (26) 6 (24) (23)

Other financial items -                    -                    -                    -                    -                    -                    -                    -                    

Profit before taxes 20 6 (198) 122 (85) 24 (28) (12)

Taxes (5) (3) 26 (2) (1) (1) (1) (1)

Minority interest -                    -                    -                    -                    -                    -                    -                    -                    

Net profit 16 3 (172) 119 (86) 23 (28) (13)

EPS reported 0.34 0.06 (3.75) 97.78 (76.33) 18.71 (22.82) (10.41)

EPS adjusted 0.55 0.34 (6.44) 119.53 (53.13) 38.39 (3.16) 9.25

DPS 0.25 -                    -                    -                    -                    -                    -                    -                    

BALANCE SHEET (EURm) 2016 2017 2018 2019 2020 2021 2022e 2023e

Tangible non current assets 288 273 205 316 192 124 123 113

Other non-current assets 236 240 179 22 16 14 12 12

Other current assets 326 240 223 115 80 122 112 124

Cash & equivalents 51 37 35 127 85 50 58 2

Total assets 901 790 641 581 373 310 304 250

Total equity 446 413 246 121 38 62 36 28

Interest-bearing non-current debt 221 218 169 269 220 142 153 102

Interest-bearing current debt 34 11 58 117 61 35 38 38

Other Debt 199 148 169 73 53 71 77 81

Total liabilites & equity 901 790 641 581 373 310 304 250

CASH FLOW (EURm) 2016 2017 2018 2019 2020 2021 2022e 2023e

Cash earnings 60 22 (82) (6) (26) 24 33 28

Change in working capital (12) 19 48 61 22 (9) (2) (7)

Cash flow from investments (59) (38) 32 (8) (8) 15 (11) (8)

Cash flow from financing (14) (42) (2) 59 (106) (65) (11) (126)

Net cash flow (26) (39) (3) 106 (118) (36) 11 (111)

VALUATION (EURm) 2016 2017 2018 2019 2020 2021 2022e 2023e

Share price (EUR end) 11.0 9.5 2.28 1.70 19.9 38.8 15.0 15.0

Number of shares end period 46 46 46 1 1 1 1 1

Net interest bearing debt 204 193 192 259 196 127 134 139

Enterprise value 709 631 297 261 219 175 152 157

EV/Sales 0.8 0.7 0.4 0.8 0.8 0.7 0.5 0.4

EV/EBITDA 9.2 10.8 - 1.5 - 2.8 4.2 3.1

EV/EBIT 24.6 46.0 - 2.0 - 9.6 - 14.8

P/E reported 32.5 - - 0.0 - 2.1 - -

P/E adjusted 20.0 28.1 - 0.0 - 1.0 - 1.6

P/B 1.1 1.1 0.4 0.0 0.6 0.8 0.5 0.7

FINANCIAL ANALYSIS 2016 2017 2018 2019 2020 2021 2022e 2023e

ROE adjusted (%) 5.4 3.6 - 79.5 - 94.3 - 35.9

Dividend yield (%) 2.3 -                    -                    -                    -                    -                    -                    -                    

EBITDA margin (%) 8.6 6.6 - 53.5 - 24.1 11.0 13.3

EBIT margin (%) 3.2 1.6 - 39.3 - 7.0 - 2.8

NIBD/EBITDA 2.64 3.32 (2.00) 1.46 (82.68) 2.02 3.69 2.74

EBITDA/Net interest 8.28 8.32 13.00 16.41 - - 0.05 0.68
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PROFIT & LOSS (fiscal year) (EURm) 1Q'21 2Q'21 3Q'21 4Q'21 1Q'22 2Q'22 3Q'22e 4Q'22e

Revenues 45 60 82 75 73 84 94 80

EBITDA 5 3 15 41 10 9 9 8

Depreciation & amortisation (10) (12) (10) (13) (9) (9) (9) (12)

EBIT (5) (9) 5 28 1 (0) (1) (3)

Net interest (6) (5) (5) 21 (6) (6) (6) (6)

Other financial items -                    -                    -                    -                    -                    -                    -                    -                    

Profit before taxes (11) (14) (0) 49 (5) (7) (7) (9)

Taxes (0) (0) (0) (1) (0) (1) 2 (2)

Minority interest -                    -                    -                    -                    -                    -                    -                    -                    

Net profit (11) (14) (0) 48 (5) (7) (5) (11)

EPS reported (8.89) (11.39) (0.34) 39.33 (4.30) (5.84) (3.97) (8.88)

EPS adjusted (4.19) (6.50) 4.70 44.45 0.64 (0.83) 0.86 (3.83)

DPS -                    -                    -                    -                    -                    -                    -                    -                    

BALANCE SHEET (EURm) 1Q'21 2Q'21 3Q'21 4Q'21 1Q'22 2Q'22 3Q'22e 4Q'22e

Tangible non current assets 238 170 203 124 117 123 124 123

Other non-current assets 15 14 14 14 14 11 12 12

Other current assets 102 87 91 122 121 122 118 112

Cash & equivalents 79 87 90 50 64 64 57 58

Total assets 435 358 399 310 316 319 311 304

Total equity 46 14 32 62 56 52 45 36

Interest-bearing non-current debt 256 189 230 142 138 156 156 153

Interest-bearing current debt 61 79 61 35 48 38 38 38

Other Debt 72 76 76 71 73 73 71 77

Total liabilites & equity 435 358 399 310 316 319 311 304

CASH FLOW (EURm) 1Q'21 2Q'21 3Q'21 4Q'21 1Q'22 2Q'22 3Q'22e 4Q'22e

Cash earnings 9 11 7 (3) 8 20 4 0

Change in working capital (17) 14 (3) (3) (24) 7 3 12

Cash flow from investments (1) (3) 26 (8) (3) (2) (2) (4)

Cash flow from financing (12) 1 11 (65) (29) 30 (4) (7)

Net cash flow (22) 24 41 (79) (48) 55 2 1

VALUATION (EURm) 1Q'21 2Q'21 3Q'21 4Q'21 1Q'22 2Q'22 3Q'22e 4Q'22e

Share price (EUR end) 15.7 17.4 27.4 38.8 34.6 16.9 15.0 15.0

Number of shares end period 1 1 1 1 1 1 1 1

Net interest bearing debt 237 182 200 127 123 131 137 134

P/E reported - - - 2.1 1.5 0.6 0.6 -

P/E adjusted - - - 1.0 0.8 0.3 0.3 -

P/B 0.4 1.6 1.0 0.8 0.7 0.4 0.4 0.5

FINANCIAL ANALYSIS 1Q'21 2Q'21 3Q'21 4Q'21 1Q'22 2Q'22 3Q'22e 4Q'22e

Dividend yield (%) -                    -                    -                    -                    -                    -                    -                    -                    

EBITDA margin (%) 10.4 4.7 18.3 54.5 14.1 11.0 9.1 10.3

EBIT margin (%) - - 5.8 37.2 1.2 - - -

NIBD/EBITDA (43.54) 35.24 45.95 2.95 2.30 1.93 1.88 3.61

EBITDA/Net interest - - - - - - - 0.05
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Disclaimer and legal disclosures

Origin of the publication or report

This publication or report originates from Pareto Securities AS, reg. no. 956 632 374 (Norway),

Pareto Securities AS, Frankfurt branch, reg. no. DE 320 965 513 / HR B 109177 (Germany) or

Pareto Securities AB, reg. no. 556206-8956 (Sweden) (together the Group Companies or the

“Pareto Securities Group”) acting through their common unit Pareto Securities Research. The

Group Companies are supervised by the Financial Supervisory Authority of their respective home

countries.

Content of the publication or report

This publication or report has been prepared solely by Pareto Securities Research.

Opinions or suggestions from Pareto Securities Research may deviate from recommendations or

opinions presented by other departments or companies in the Pareto Securities Group. The reason

may typically be the result of differing time horizons, methodologies, contexts or other factors.

Sponsored research

Please note that if this report is labelled as “sponsored research” on the front page, Pareto

Securities has entered into an agreement with the company about the preparation of research

reports and receives compensation from the company for this service. Sponsored research is

prepared by the Research Department of Pareto Securities without any instruction rights by the

company. Sponsored research is however commissioned for and paid by the company and such

material is considered by Pareto Securities to qualify as an acceptable minor non-monetary benefit

according to the EU MiFID II Directive.

Basis and methods for assessment

Opinions and price targets are based on one or more methods of valuation, for instance cash flow

analysis, use of multiples, behavioral technical analyses of underlying market movements in

combination with considerations of the market situation and the time horizon. Key assumptions of

forecasts, price targets and projections in research cited or reproduced appear in the research

material from the named sources. The date of publication appears from the research material cited

or reproduced. Opinions and estimates may be updated in subsequent versions of the publication

or report, provided that the relevant company/issuer is treated anew in such later versions of the

publication or report.

Pareto Securities Research may provide credit research with more specific price targets based on

different valuation methods, including the analysis of key credit ratios and other factors describing

the securities creditworthiness, peer group analysis of securities with similar creditworthiness and

different DCF-valuations. All descriptions of loan agreement structures and loan agreement features

are obtained from sources which Pareto Securities Research believes to be reliable, but Pareto

Securities Research does not represent or warrant their accuracy. Be aware that investors should

go through the specific complete loan agreement before investing in any bonds and not base an

investment decision based solely on information contained in this publication or report.

Pareto Securities Research has no fixed schedule for updating publications or reports.

Unless otherwise stated on the first page, the publication or report has not been reviewed by the

issuer before dissemination. In instances where all or part of a report is presented to the issuer prior

to publication, the purpose is to ensure that facts are correct.

Validity of the publication or report

All opinions and estimates in this publication or report are, regardless of source, given in good faith

and may only be valid as of the stated date of this publication or report and are subject to change

without notice.

No individual investment or tax advice

The publication or report is intended only to provide general and preliminary information to

investors and shall not be construed as the basis for any investment decision. This publication or

report has been prepared by Pareto Securities Research as general information for private use of

investors to whom the publication or report has been distributed, but it is not intended as a personal

recommendation of particular financial instruments or strategies and thus it does not provide

individually tailored investment advice, and does not take into account the individual investor’s

particular financial situation, existing holdings or liabilities, investment knowledge and experience,

investment objective and horizon or risk profile and preferences. The investor must particularly

ensure the suitability of an investment as regards his/her financial and fiscal situation and

investment objectives. The investor bears the risk of losses in connection with an investment.

Before acting on any information in this publication or report, we recommend consulting your

financial advisor.

The information contained in this publication or report does not constitute advice on the tax

consequences of making any particular investment decision. Each investor shall make his/her own

appraisal of the tax and other financial merits of his/her investment.

Sources

This publication or report may be based on or contain information, such as opinions,

recommendations, estimates, price targets and valuations which emanate from Pareto Securities

Research’ analysts or representatives, publicly available information, information from other units or

companies in the Group Companies, or other named sources.

To the extent this publication or report is based on or contains information emanating from other

sources (“Other Sources”) than Pareto Securities Research (“External Information”), Pareto

Securities Research has deemed the Other Sources to be reliable but neither the companies in the

Pareto Securities Group, others associated or affiliated with said companies nor any other person,

guarantee the accuracy, adequacy or completeness of the External Information.

Ratings

Equity ratings:

“Buy” Pareto Securities Research expects this financial instrument’s total

return to exceed 10% over the next 12 months

“Hold” Pareto Securities Research expects this financial instrument’s total

return to be between -10% and 10% over the next 12 months

“Sell” Pareto Securities Research expects this financial instrument’s total

return to be negative by more than 10% over the next 12 months

Analysts Certification

The research analyst(s) whose name(s) appear on research reports prepared by Pareto Securities

Research certify that: (i) all of the views expressed in the research report accurately reflect their

personal views about the subject security or issuer, and (ii) no part of the research analysts’

compensation was, is, or will be directly or indirectly related to the specific recommendations or

views expressed by the research analysts in research reports that are prepared by Pareto

Securities Research.

The research analysts whose names appears on research reports prepared by Pareto Securities

Research received compensation that is based upon various factors including Pareto Securities’

total revenues, a portion of which are generated by Pareto Securities’ investment banking activities.

Limitation of liability

Pareto Securities Group or other associated and affiliated companies assume no liability as regards

to any investment, divestment or retention decision taken by the investor on the basis of this

publication or report. In no event will entities of the Pareto Securities Group or other associated and

affiliated companies be liable for direct, indirect or incidental, special or consequential damages

resulting from the information in this publication or report.

Neither the information nor any opinion which may be expressed herein constitutes a solicitation by

Pareto Securities Research of purchase or sale of any securities nor does it constitute a solicitation

to any person in any jurisdiction where solicitation would be unlawful. All information contained in

this research report has been compiled from sources believed to be reliable. However, no

representation or warranty, express or implied, is made with respect to the completeness or

accuracy of its contents, and it is not to be relied upon as authoritative.

Risk information

The risk of investing in certain financial instruments, including those mentioned in this document, is

generally high, as their market value is exposed to a lot of different factors such as the operational

and financial conditions of the relevant company, growth prospects, change in interest rates, the

economic and political environment, foreign exchange rates, shifts in market sentiments etc. Where

an investment or security is denominated in a different currency to the investor’s currency of

reference, changes in rates of exchange may have an adverse effect on the value, price or income

of or from that investment to the investor. Past performance is not a guide to future performance.

Estimates of future performance are based on assumptions that may not be realized. When

investing in individual shares, the investor may lose all or part of the investments.

Conflicts of interest

Companies in the Pareto Securities Group, affiliates or staff of companies in the Pareto Securities

Group, may perform services for, solicit business from, make a market in, hold long or short

positions in, or otherwise be interested in the investments (including derivatives) of any company

mentioned in the publication or report.

In addition Pareto Securities Group, or affiliates, may from time to time have a broking, advisory or

other relationship with a company which is the subject of or referred to in the relevant Research,

including acting as that company’s official or sponsoring broker and providing investment banking

or other financial services. It is the policy of Pareto to seek to act as corporate adviser or broker to

some of the companies which are covered by Pareto Securities Research. Accordingly companies

covered in any Research may be the subject of marketing initiatives by the Investment Banking

Department.
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To limit possible conflicts of interest and counter the abuse of inside knowledge, the analysts of

Pareto Securities Research are subject to internal rules on sound ethical conduct, the management

of inside information, handling of unpublished research material, contact with other units of the

Group Companies and personal account dealing. The internal rules have been prepared in

accordance with applicable legislation and relevant industry standards. The object of the internal

rules is for example to ensure that no analyst will abuse or cause others to abuse confidential

information. It is the policy of Pareto Securities Research that no link exists between revenues from

capital markets activities and individual analyst remuneration. The Group Companies are members

of national stockbrokers’ associations in each of the countries in which the Group Companies have

their head offices. Internal rules have been developed in accordance with recommendations issued

by the stockbrokers associations. This material has been prepared following the Pareto Securities

Conflict of Interest Policy.

The guidelines in the policy include rules and measures aimed at achieving a sufficient degree of

independence between various departments, business areas and sub-business areas within the

Pareto Securities Group in order to, as far as possible, avoid conflicts of interest from arising

between such departments, business areas and sub-business areas as well as their customers. One

purpose of such measures is to restrict the flow of information between certain business areas and

sub-business areas within the Pareto Securities Group, where conflicts of interest may arise and to

safeguard the impartialness of the employees. For example, the Investment Banking departments

and certain other departments included in the Pareto Securities Group are surrounded by

arrangements, so-called Chinese Walls, to restrict the flows of sensitive information from such

departments. The internal guidelines also include, without limitation, rules aimed at securing the

impartialness of, e.g., analysts working in the Pareto Securities Research departments, restrictions

with regard to the remuneration paid to such analysts, requirements with respect to the

independence of analysts from other departments within the Pareto Securities Group rules

concerning contacts with covered companies and rules concerning personal account trading

carried out by analysts.

Distribution restriction

The securities referred to in this publication or report may not be eligible for sale in some

jurisdictions and persons into whose possession this document comes should inform themselves

about and observe any such restrictions. This publication or report is not intended for and must not

be distributed to private customers in the US, or retail clients in the United Kingdom, as defined by

the Financial Conduct Authority (FCA).

This research is only intended for and may only be distributed to institutional investors in the United

States and U.S entities seeking more information about any of the issuers or securities discussed in

this report should contact Pareto Securities Inc. at 150 East 52nd Street, New York, NY 10022, Tel.

212 829 4200.

Pareto Securities Inc. is a broker-dealer registered with the U.S. Securities and Exchange

Commission and is a member of FINRA &SIPC. U.S. To the extent required by applicable U.S. laws

and regulations, Pareto Securities Inc. accepts responsibility for the contents of this publication.

Investment products provided by or through Pareto Securities Inc. or Pareto Securities Research

are not FDIC insured, may lose value and are not guaranteed by Pareto Securities Inc. or Pareto

Securities Research. Investing in non-U.S. securities may entail certain risks. This document does

not constitute or form part of any offer for sale or subscription, nor shall it or any part of it form the

basis of or be relied on in connection with any contract or commitment whatsoever. The securities

of non-U.S. issuers may not be registered with or subject to SEC reporting and other requirements.

The information available about non-U.S. companies may be limited, and non-U.S. companies are

generally not subject to the same uniform auditing and reporting standards as U.S. companies.

Market rules, conventions and practices may differ from U.S. markets, adding to transaction costs

or causing delays in the purchase or sale of securities. Securities of some non-U.S. companies may

not be as liquid as securities of comparable U.S. companies. Fluctuations in the values of national

currencies, as well as the potential for governmental restrictions on currency movements, can

significantly erode principal and investment returns.

Pareto Securities Research may have material conflicts of interest related to the production or

distribution of this research report which, with regard to Pareto Securities Research, are disclosed

herein.

Distribution in Singapore

Pareto Securities Pte Ltd holds a Capital Markets Services License is an exempt financial advisor

under Financial Advisers Act, Chapter 110 (“FAA”) of Singapore and a subsidiary of Pareto

Securities AS.

This report is directed solely to persons who qualify as "accredited investors", "expert investors"

and "institutional investors" as defined in section 4A(1) Securities and Futures Act, Chapter 289

(“SFA”) of Singapore. This report is intended for general circulation amongst such investors and

does not take into account the specific investment objectives, financial situation or particular needs

of any particular person. You should seek advice from a financial adviser regarding the suitability of

any product referred to in this report, taking into account your specific financial objectives, financial

situation or particular needs before making a commitment to purchase any such product. Please

contact Pareto Securities Pte Ltd, 16 Collyer Quay, # 27-02 Income at Raffles, Singapore 049318, at

+65 6408 9800 in matters arising from, or in connection with this report.

Additional provisions on Recommendations distributed in the Canada

Canadian recipients of this research report are advised that this research report is not, and under

no circumstances is it to be construed as an offer to sell or a solicitation of or an offer to buy any

securities that may be described herein. This research report is not, and under no circumstances is

it to be construed as, a prospectus, offering memorandum, advertisement or a public offering in

Canada of such securities. No securities commission or similar regulatory authority in Canada has

reviewed or in any way passed upon this research report or the merits of any securities described

or discussed herein and any representation to the contrary is an offence. Any securities described

or discussed within this research report may only be distributed in Canada in accordance with

applicable provincial and territorial securities laws. Any offer or sale in Canada of the securities

described or discussed herein will be made only under an exemption from the requirements to file a

prospectus with the relevant Canadian securities regulators and only by a dealer properly

registered under applicable securities laws or, alternatively, pursuant to an exemption from the

dealer registration requirement in the relevant province or territory of Canada in which such offer or

sale is made. Under no circumstances is the information contained herein to be construed as

investment advice in any province or territory of Canada nor should it be construed as being

tailored to the needs of the recipient. Canadian recipients are advised that Pareto Securities AS, its

affiliates and its authorized agents are not responsible for, nor do they accept, any liability

whatsoever for any direct or consequential loss arising from any use of this research report or the

information contained herein.

Distribution in United Kingdom

This publication is issued for the benefit of persons who qualify as eligible counterparties or

professional clients and should be made available only to such persons and is exempt from the

restriction on financial promotion in s21 of the Financial Services and Markets Act 2000 in reliance

on provision in the FPO.

Copyright

This publication or report may not be mechanically duplicated, photocopied or otherwise

reproduced, in full or in part, under applicable copyright laws. Any infringement of Pareto Securities

Research´s copyright can be pursued legally whereby the infringer will be held liable for any and all

losses and expenses incurred by the infringement.
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C ompany  A nalyst  ho ld ings* To t al ho ld ings

Gjensidige Forsikring 0 7,671

Gram Car Carriers 0 3,000

Grieg Seafood 0 5,334

Hafnia Ltd. 0 149,195

Huddly 0 929,514

HydrogenPro 0 36,641

Kitron 0 18,536

Komplett  Bank 0 197,800

Kongsberg Gruppen 0 281

KWS 75 75

C ompanies N o . o f  shares Ho ld ings in % Lea bank 0 31,499

Lerøy Seafood Group 0 35,021

Bonheur 241,318 0.57% M eltwater 0 24,000

Pareto Bank 15,300,077 21.90% M ercell 0 24,863

Selvaag Bolig 4,311,865 4.60% M owi 0 399

Sparebank 1 Nord-Norge 4,421,827 4.40% M PC Container Ships 0 7,545

Sparebank 1 SM N 2,177,355 1.68% NEXT Biometrics 0 710,901

Sparebank 1 SR-Bank 2,071,099 0.81% Nordic Semiconductor 0 10,532

SpareBank 1 Østfold Akershus 1,232,429 9.95% Noreco 0 500

SpareBank 1 Øst landet 3,836,463 3.61% Norse At lant ic 0 40,000

Sparebanken M øre 566,003 1.14% Norsk Hydro 0 87,189

Sparebanken Sør 433,449 2.77% Norske Skog 0 74,249

Sparebanken Vest 6,862,469 6.39% Northern Drilling Ltd. 0 181,419

NEXT Biometrics 710,901 0.78% Norwegian Air Shutt le 0 5,402

SpareBank 1 Sørøst-Norge 1,986,463 3.15% Odfjell Drilling 0 28,581

Okeanis Eco Tankers 0 1,420

Orkla 0 24,336

Panoro Energy 0 28,373

Pareto Bank 0 1,329,731

Pexip Holding 0 335,883

Protector Forsikring 0 15,300

Pryme 0 7,401

Pyrum Innovat ions 0 100

Quantafuel 0 8,797

REC Silicon 0 31,391

SalM ar 0 104

Sandnes Sparebank 0 3,731

Scatec 0 31,009

Seadrill Ltd 0 2,171

Sparebank 1 Nord-Norge 0 4,350

Sparebank 1 SM N 0 18,584

Sparebank 1 SR-Bank 0 17,509

SpareBank 1 Østfold Akershus 0 1,252

SpareBank 1 Øst landet 0 12,921

Sparebanken Sør 0 16,140

Sparebanken Vest 0 17,588

Stolt-Nielsen 0 2,000

Storebrand 0 7,277

C ompany  A nalyst  ho ld ings* To t al ho ld ings Subsea 7 0 35,132

Telenor 0 10,284

AF Gruppen 0 1,675 TGS 0 600

Aker ASA 500 2,694 Vow 0 10,931

Aker BP 0 28,838 Vow Green M etals 0 19,681

Aker Carbon Capture 0 4,926 Vår Energi 0 60,415

Aker Horizons 0 180,838 Wallenius Wilhemsen 0 2,000

Aprila Bank ASA 0 22,675 Yara 0 18,708

Arct icZymes Technologies 0 684 Zaptec 0 11,610

Austevoll Seafood 0 2,523

Avance Gas 0 4,000

Awilco LNG 0 30,000

Belships 0 4,500

Bonheur 0 32,448

Borregaard ASA 0 500

Bouvet 0 1,240

BW Energy 0 116,561

BW Offshore 0 9,650

Circa Group 0 6,550 This overview is updated monthly (last updated 15.08.2022).

Cloudberry Clean Energy 0 100,250

Crayon 0 1,080 *Analyst holdings refers to posit ions held by the Pareto Securit ies AS analyst covering the company.

Desert  Control 0 32,500

DNB 0 49,534

DNO 0 70,258

Elkem 0 96,317

Elmera Group ASA 0 10,119

ELOP 0 140,000

Equinor 0 2,623

Europris 0 17,208

Flex LNG 0 717

Front line 0 11,615

Gaming Innovat ion Group 0 25,912

Pareto Securities AS may hold financial instruments in companies where a recommendation has

been produced or distributed by Pareto Securities AS in connection with rendering investment

services, including Market Making.

Please find below an overview of material interests in shares held by employees in Pareto

Securities AS, in companies where a recommendation has been produced or distributed by Pareto

Securities AS. "By material interest" means holdings exceeding a value of NOK 50 000.

Appendix A

Disclosure requirements in accordance with Commission Delegated Regulation (EU) 2016/958 and

the FINRA Rule 2241

The below list shows companies where Pareto Securities AS - together with affiliated companies

and/or persons – owns a net long position of the shares exceeding 0,5 % of the total issued share

capital in any company where a recommendation has been produced or distributed by Pareto

Securities AS.
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Add Energy Swedencare

Aker ASA TEM PTON GmbH

Aker Clean Hydrogen Tierklinik Hofheim GbR

Aker Offshore Wind Tise AS

Akershus Energi Varme AS Trønderenergi AS

Alva Industries AS Vestby Logist ikk Holding

Aprila Bank ASA Vår Energi

Barramundi Group Pte. Ltd. Waldorf  Product ion UK Ltd ADDvise M entice Studentbostäder i Norden

Bekk og Strøm AS, SV Vattenkraft  AB Waste Plast ic Upcycling BioInvent M edia & Games Invest plc. Swedencare

BioInvent Watt if  EV Cibus Nordic Real Estate AB Oscar Propert ies VEF

Biomega Group AS wheel.me Egetis Therapeut ics Sedana M edical VNV Global

Boreal Holding AS Ymber AS Hexatronic Shamaran Petroleum Corp

Borr Drilling Ørn Software

Brooge Petroleum and Gas 

BW LPG

BW Offshore

Cabonline Group Holding AB 

Cavai AS

Cloudberry Clean Energy

DNO Africa Energy Corp. M edia & Games Invest plc. ShaM aran Petroleum 

ELOP ByggPartner i Dalarna Holding M entice AB Surgical Science

Enapter AG Cibus Nordic Real Estate M inesto Tethys Oil

Ensurge M icropower Isofol M edical Saltängen Property Invest VEF

Esmaeilzadeh Holding Logistri Fast ighets AB SciBase Holding

First  Camp Group AB M agnolia Bostad Sedana M edical

Flex LNG

Global Agrajes (Fert iberia group)

Golar LNG

Gram Car Carriers

Green Transit ion Holding

Greenfood

Grøntvedt AS

Hafslund Eco

Hagal AS

HM H Holding 

Ice Group

Immunopharma Aarhaus Resident ials Denmark AB Fleming Propert ies AB M älaråsen AB

InoBat Auto Backaheden Fast ighets AB Halmslätten Fast ighets AB (publ) One Publicus Fast ighets AB

Internat ional Petroleum Corporat ion Bonäsudden Holding AB (publ) Korsängen Fast ighets AB (publ) Origa Care AB (publ)

Island Green Power Ltd Borglanda Fast ighets AB Krona Public Real Estate AB Preservium Property AB

JP/Polit iken's Forlag Bosjö Fast igheter AB Logistri Fast ighets AB

Kalera

Kebony

Keppel FELS Limited

KM C Propert ies

Kruse Smith

Kvitebjørn Varme

Lerøy Seafood Group

M emmo Family

M ime Petroleum This overview is updated monthly (last updated 15.08.2022).

M odex AS

M ult itude SE

Navios M arit ime Aquisit ions

Navios M arit ime Holdings

Nordic Halibut

Norwegian Block Exchange

Odfjell Oceanwind

Okea AS

Otello Corporat ion

Pandion Energy

Pareto Bank

PetroNor E&P

PHM  Group 

poLight

Polight ASA

Pronofa AS 

Protector Forsikring 2G Energy * Heidelberg Pharma * Northern Data AG

Pryme Biotest * Intershop Communicat ions AG OVB Holding AG

Pyrum Innovat ions CORESTATE Capital Holding S.A. Leifheit  Procredit  Holding *

Qred Holding Daldrup & Söhne Logwin * PSI SOFTWARE AG *

Quantafuel Demire M anz AG * PWO *

Saga Robot ics Epigenomics AG* M AX Automation SE S&T AG *

Salmon Evolut ion Gesco * M erkur Bank SM T Scharf  AG *

Sartorius-Herbst Gerry Weber M LP * Surteco Group *

Seagems Norway GFT Technologies * M ühl Produkt & Service AG Syzygy AG  *

Seajacks Gigaset * mutares Viscom *

Shamaran Petroleum

Slate European Holdings

This overview is updated monthly (this overview is for the period 31.07.2021 – 31.07.2022). * The designated sponsor services include a contractually agreed provision of research services.

R ecommendat ion % d ist r ibut ion

Buy 80%

Hold 19%

Sell 1%

Baywa Gerry Weber M ynaric

R ecommendat ion % d ist r ibut ion BB Biotech Hypoport  AG mutares

Buy 96% CLIQ Digital Intershop Communicat ions AG Northern Data AG

Hold 4% Daldrup & Söhne Leifheit OHB SE

Sell 0% Dermapharm Holding SE M AX Automation SE OVB Holding AG

Enapter M erkur Bank Siegfried Holding AG

Expres2ion Biotechnologies

services in the previous 12 months

This overview is updated monthly (last updated 15.08.2022). This overview is updated monthly (last updated 15.08.2022).

D ist r ibut ion o f  recommendat ions

D ist r ibut ion o f  recommendat ions ( t ransact ions*)

* Companies under coverage with which Pareto Securit ies Group has on-going or completed public investment banking

Appendix B

Disclosure requirements in accordance with Article 6(1)(c)(iii) of Commission Delegated Regulation

(EU) 2016/958

Overview over issuers of financial instruments where Pareto Securities AS have prepared or

distributed investment recommendation, where Pareto Securities AS have been lead manager/co-

lead manager or have rendered publicly known not immaterial investment banking services over the

previous 12 months:

Appendix C

Disclosure requirements pursuant to the Norwegian Securities Trading Regulation § 3-11 (4)

Appendix D

This section applies to research reports prepared by Pareto Securities AB.

Disclosure of positions in financial instruments

The beneficial holding of the Pareto Group is 1 % or more of the total share capital of the following

companies included in Pareto Securities AB’s research coverage universe: None

The Pareto Group has material holdings of other financial instruments than shares issued by the

following companies included in Pareto Securities AB’s research coverage universe: None

Disclosure of assignments and mandates

Overview over issuers of financial instruments where Pareto Securities AB has prepared or

distributed investment recommendation, where Pareto Securities AB has been lead manager or

co-lead manager or has rendered publicly known not immaterial investment banking services over

the previous twelve months:

Members of the Pareto Group provide market making or other liquidity providing services to the

following companies included in Pareto Securities AB’s research coverage universe:

Members of the Pareto Group have entered into agreements concerning the inclusion of the

company in question in Pareto Securities AB’s research coverage universe with the following

companies: None

Member of the Pareto Group is providing Business Management services to the following

companies:

Appendix E

Disclosure requirements in accordance with Article 6(1)(c)(i) of Commission Delegated Regulation

(EU) 2016/958

Designated Sponsor

Pareto Securities acts as a designated sponsor for the following companies, including the provision

of bid and ask offers. Therefore, we regularly possess shares of the company in our proprietary

trading books. Pareto Securities receives a commission from the company for the provision of the

designated sponsor services.

Appendix F 

Disclosure requirements in accordance with Article 6(1)(c)(iv) of Commission Delegated 

Regulation (EU) 2016/958 

Sponsored Research

Pareto Securities has entered into an agreement with these companies about the preparation of 

research reports and – in return - receives compensation.

Members of the Pareto Group have entered into agreements concerning the inclusion of the

company in question in Pareto Securities AB’s research coverage universe with the following

companies: None


